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FOR IMMEDIATE RELEASE

Beyond Systems Ltd elevated to Oracle Certified Advantage Partner status

Manchester, England, 9 April 2009 

Beyond Systems are delighted to announce that they have been awarded Oracle Certified Advantage 
Partner (CAP) status. CAP is the highest membership level in the Oracle Partner Network (OPN) reserved for 
partners who consistently demonstrate superior product knowledge, technical expertise, and commitment 
to Oracle. In recognition of this they receive advanced levels of service, training, and resources.

“We are proud to receive this certification in recognition of our commitment to quality in both customer 
service and deployment of the Oracle products.  This enhances our reputation for consistent, successful 
delivery of complex, high-risk projects for leading edge Business Intelligence, e-Business and bespoke Oracle 
based solutions.  Our certified staff focus on achieving the maximum business benefits for our customers 
and that is the key to our continuing success.  The support provided by Oracle partner management team 
has been crucial to our development and now, despite the current economic climate, the expansion of 
our Oracle Business Intelligence Applications practise is continuing and we are growing from strength to 
strength.” said John Parrott, Managing Director of Beyond Systems.

About Beyond Systems

Beyond helps companies to improve business efficiency, make confident decisions and rapidly respond to 
the changing business environment.

Beyond is an Oracle Certified Advantage Partner, consistently demonstrating expert product knowledge, 
superior delivery techniques and unreserved commitment to its customers.

- ENDS -


